
The Wealth Management Consultat ive Process 

• No Plan
• Conflicting goals
• Disorganised
• Too little time
• Too much tax
• Too much risk
• Needless Complexity
• Uncertain future
• Family at risk
• Little confidence
• No clear vision
• Who to trust?

• Plan and path
• Defined goals
• Organised
• More free time
• Less tax
• Reduced risk
• Simplified
• Peace of mind
• Family protected
• Confidence
• Vision
• Trusted adviser

 

Discovery Meeting

•Discover your goals, 
values and objectives

•Evaluate your risk 
capacity

•Ascertain if Michael 
Barr & Co can bring 
value to your life

Financial Plan Meeting

•Diagnosis of your 
current situation

•Present personal 
Lifetime Cashflow.
Run various simulations

•Present outline of 
Financial & Investment 
plan

•Provide investment 
Policy Statement

Information Gathering &  Transitioning Assets by 
Michael Barr & Co

•Collect all relevant data concerning your
financial arrangements
•Undertake research
•Prepare Financial and Investment Plan
•Prepare Lifetime Cashflow
•Prepare and complete all relevant paperwork
•Manage asset transition process

14
days

Mutual Commiment 
Meeting

•Address questions 
arising

•Provide any further 
information required

•Complete initial
paperwork

•Plan of action, and deal 
with the main priorities

Regular Review
Meetings

•Update essential 
financial data

•Re-run Lifetime
Cashflow

•Rebalance portfolio

•Review Financial and 
Investment plan 

7
days

60 Day Follow Up 
Meeting

•Discuss progress of 
priority actions

•Discuss any secondary 
planning issues

•Organise and tidy up 
personal files

60
days

Wealth


